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Introduction



So you want to make money online but you don’t know where to start. I’ve got the best solution for you.



In this short book, you’ll learn how to publish on Kindle without being a master writer.



You don’t have to have any writing talent or skills.



Just follow my instructions and I assure you that you can make a career out of publishing.



Obviously, there are other business models to follow but this one is best for beginner who has never made a single dime via online marketing.









IMPORTANT







IF YOU ARE A BEGINNER WHO HAS NEVER MADE A SINGLE DIME ONLINE, THEN THIS BOOK IS FOR YOU. BUT IF YOU ARE ALREADY MAKING $20 , $100, $300+ PER MONTH, THEN GO ON AND RETURN THIS BOOK AND REFUND YOUR MONEY. THIS BOOK IS NOT FOR YOU.
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My 1
 st
 $1 online







I will never forget that day. Why? Because that is the day that I made my first affiliate sale online. It was also my first dollar online. Actually, it’s more like $19 for that affiliate sale. It took me 2 years to get that! At that time, I was too blind, too focused on myself and I guess too young to realize that the only way to make money online is by actually helping people.



I wish I have the screenshot of that sale but I don’t. My account actually got banned because I run some spammy ads thinking that I’m gonna get rich just by driving traffic to it. So I just made my first real money online and boom! I got so excited that I forget to follow the rules. Stupid.



Since then, I have tried a lot of methods to make money online. Some of them works, some didn’t. I actually wrote a bunch of books about those methods. Methods like FBA Amazon, Blogging (most of my income comes from this one – I use a pen name), Ecommerce, Affiliate Marketing and of course, Kindle Publishing.







In this book, I’m going to show you a much easier way to make your first $1 online. As you may already know, it’s all about kindle publishing.



I chose this method instead of the affiliate method because it is much easier to get a sale for your book than to get a sale for an affiliate promotion.













THE GOAL







The goal of this book is obviously to help you make your first dollar ONLINE.



There’s something unexplainable, something magical happens when you start to make your first dollar. You start to believe that it is possible for you to make a full time income via internet marketing.



I want that to happen to you. To start believing in the possibilities. To start believing that there is a better future for you and your family – which will be funded by your online ventures. Follow the step by step instructions that I will give you, and you will make your first dollar. Guaranteed. You can even expand it to a full time income once you start to get how the whole system works.













HOW WILL YOU MAKE YOUR FIRST DOLLAR ONLINE:







1 – Write a book



2 – Publish on Amazon



3- Take advantage of Amazon’s millions of readers



4 – Sell your book



5 – Get your 1
 st
 money online



In the next few pages, I will show you the step to take to achieve your goal.



Ready? Read on.









Chapter 1 – Kindle Publishing







I chose kindle publishing for you (your welcome) because it’s probably the easiest way to get make that first dollar online. I didn’t make my first dollar via publishing on kindle but the fastest dollar I ever made was through publishing on kdp.



To be honest with you, I have no other reason besides that one.



For a $2.99 book, you’ll get a 70% royalty.



For a .99 book, you’ll get 30% or 35 cents.



It means you only have to sell 3 copies f your books to get that first dollar.



For your 2.99 book, you only have to sell 1 copy to make your first dollar.



Do you think it’s possible to sell 1 copy of your book? ABSOLUTELY!



Again, the goal is not make a full time income (for now).



We just want to change our mindset and our beliefs. We just want to prove that, YES, it is possible to make money online.







Chapter 2 – Basic Stuff







To get started with publishing on kindle, you need to have an account.



You’re going to need the following:



	
Bank account accepted by Amazon (use payoneer.com if you don’t have a U.S. bank account)


	
Tin # - tax information


	
Basic info





Now, go on and register for a free kdp account.




https://kdp.amazon.com
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Chapter 3 – Write a Book Fast… Even Without Any Writing Skills







Here’s a step by step process for writing your first book. I recommend that you write a minimum of 25 pages. I don’t want you to take too much time, remember, you just want to make your first dollar online. The faster you write and publish the book, the faster you’ll make your first 1 dollar.







Choosing a Profitable Topic







I only have 2 ways when choosing a topic.







	
The “Do I know this topic technique”









For the sake of this conversation, I will assume that you will write your own book. You can outsource your book writing and everything else but I always suggest to my students that they should the grunt work first especially when they’re just getting started. When choosing a topic, I make sure that I know something about the topic or I’m at least interested about the topic.







Say you’re a motivational speaker, then the best topic to write about (obviously) is the motivational niche.







What I will do is find a sub-niche of the motivation niche.







So instead of writing about motivation itself, I will write something about the topics related about motivation.



Some examples are positive thinking, productivity, how to stop procrastination, self discipline etc.



Also, when writing a book, I try to limit it to 50 pages.



Most readers today would prefer reading a book in one or two seating. Also, you’ll get to earn more if you have a series of books instead of just 1 big book.







	
The “Is this Profitable technique”









The second method is done through research.



What I would do is go to Amazon.com and look at kindle bestseller for whatever topic I am interested in.







The most profitable topics right now are:



1. Fiction Romance Novels and its sub-niches



2. Cookbooks



3. Self help niche



Let’s do a search for cookbook recipes.
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Just by looking at the current best sellers, you can come up with a lot of book ideas to write about.







From chicken recipes, salad recipes, Chinese recipes etc.



You can literally spend the whole day just looking at the topics that you can write (or outsource) about.







Once you chose your topic, it’s now time to write your book.



Now, I really can’t give you a formula for writing fiction so I’m just going to assume that you will write a non-fiction book.













Writing the Book – Outlining







This is the easiest way I know to write a book outline.







YOU COPY. Don’t worry; you’re not going to plagiarize anything.







What you can do is to go to Amazon.com and find books about the topic that you want to write about. Say you want to write about productivity.







Go on and search “productivity” Now, just open a new tab for at least 3 books that you will find. Kindle books always show a preview if you click on the cover of the book.
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You will see the table of contents.







This is where you will get your idea of how your book will look like content wise.
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Let’s look at another one.
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Just by looking at these outlines, I come up with my own book outline about productivity.







Introduction



Chapter 1- The Problem with Productivity



Chapter 2- Fix your mindset first



Chapter 3- Your Morning Routine



Chapter 4- 7 Habits of Highly Productive People



Chapter 5- Keeping the Habit



Conclusion







Now, that outline is not perfect or I’m not saying that it is final, but that’s a pretty good start considering I did that for like 40 seconds.



What you should do is find more possible topics for your book.













No Pain Formatting







This is how I format my book in 2 minutes or less.







Please know that there are other ways to do it but this is the fastest way to do it.







1. Save your word file as a “HTML file



2. Right click and click send to compressed folder.
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This is what I will upload on Amazon.







That’s it!







For font size, I always use Time New Roman. There’s no need to be a drama queen about the font. Use 14, 16 or 18, it really depends on your preference.







Book Covers







This is the second thing that a reader looks at after your title.







Take some time to create your cover and make sure that it’s clean and enticing.







There’s 3 ways to do this and by that, I mean 3 ways I personally do it.







1. Canva



This is probably the easiest way to get started and you can still produce high quality book covers.



You don’t have to worry about formatting the size since canva has already done that for you.



Go on and sign up for a free account and test it for yourself.



Just choose the kindle template.







2. Photoshop



The next way to do it is through Photoshop.



If you have some experience on PS editing then I definitely suggest that you use this.



You can also get PS templates and just edit the text for your book.











3. Fiverr



If you don’t want to worry about book covers, then you can just outsource it on fiverr for $5.



Just look for “kindle book covers” and you’ll find a lot of professionals willing to do your cover for the price of a Starbucks coffee.





















Chapter 4 – Publish Your Kindle Book







To upload your book, simple go to BOOKSHELF and click CREATE TITLE. (This is assuming you already have a FREE account) If you don’t have any yet, you can sign up at
 
https://kdp.amazon.com








Back to uploading your book.
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The uploading part is pretty much explanatory.







What I want to teach you is the description and the keywords part.







The description is what the readers will see below the title.
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Write as much information as you can in this part and try to give more ideas of what the book will be about.







Do not leave your description with just one sentence.







What I usually do is to tell the readers what they will learn in the book.



E.g.



In this book, you’ll discover how to…



- benefit 1



- benefit 2



- benefit 3







Importance of keywords…
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In this part, write some keywords that you think your possible readers will type when they are looking for your kind of book.



Say your topic is productivity.



The keywords could be:



How to be productive



office productivity



procrastination



stop procrastination



productivity tips



lazyness



Make sure that you use related terms since your readers will find you through typing these keywords.











NOTE: MAKE SURE THE YOU TICK THE BUTTON – ENROLL IN KDP SELECT, this will alow you to have 5 days free promotion for your book which can boost your rankings. After the 5 days, you’ll get a surge of book buyers and make your first dollar online!

















Chapter 5 – Promotion & Pricing







On Pricing







I find that the most profitable price ranges are .99 to 4.99







Depending on the length of your book you may want to follow the price outline below.







15-30 pages - .99/1.99



30-60 pages – 2.99



60-100 – 3.99



100+ - 4.99



You can follow this or not. It’s up to you. I’m just merely giving you a suggestion.











Free promotion







To run a free promotion, click Promote and Advertise.
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Choose FREE book promotion and choose a date that you want to run your free giveaway.







Then click save changes.
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You’ll start to get sales after the 5 days free promotion. Don’t expect to make hundreds of dollars though. The goal of our first book is not even to make a lot of money. The goal is just to prove to ourselves that, yes, it is possible to make money online.







That is pretty much the whole process.









Conclusion







Finally, you now have a working method for making money online.



The question is, will you use it?



Will you apply what you learn from this training?



I hope so because if not, then you just wasted your time studying this book.



Also, don’t get easily discouraged. Yes, making money via publishing is not the easiest thing in the world, but it’s also not the hardest.



The good news is anyone can do this, that means including you.



Good luck to your new business!
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Introduction

With over 300 million registered users, Instagram has become a power house social media not only for regular users but also for businesses.



The main function of instagram is to share photos and videos to let people know what are you up to.



Local businesses can tap into millions of consumers as long as they know how to properly reach these people.



In this book, I’m going to show you



-
 
 How to choose a business to start (for those who doesn’t have a business yet)



-
 
 How to build a brand that makes people buy



-
 
 How to maximize the power of instagram



-
 
 How to increase customers/followers count



-
 
 Promotion ideas that you can implement for your business



-
 
 How to properly build a list of hungry buying customers



-
 
 How to run cheap fb ads (added training)







With that being said, let’s get started and let\s go dive in to the topics.







NOTE: The examples that I will give are for “restaurant/food selling business” but it can definitely be apply into other businesses. Be creative and always ask this question.



“HOW CAN I APPLY THIS CONCEPT IN MY BUSINESS?”



The Exercises



Every topic/chapters will always have exercises for you to answer.



Unlike other books, this one will be different.



I will ask you to do A LOT of exercise.



PLEASE. PLEASE. PLEASE.



Do these exercises.



Half of what you’ll get in this book is the information but the other half is much, much more important. It’s the action steps (the exercises) of actually knowing your customers and your business that will make you different and profitable.



I want you to suspend your disbelief first and just trust the process. Do the exercises and I guarantee you that you will change the way you do business forever.



Chapter 1 – What Local Business to Start



(60 Local Business to Start)



This chapter is for people who don’t have a business yet.



If you already have a business running, then skip to chapter 2 where I’ll teach you how to grow your business via Instagram.



For this chapter, I’m gonna give you a list of local business that you can start cheaply.



I’m not gonna go in detail on each business though, but hopefully, I can give you a great diea of what business you should start.



Here’s a list of 60 local businesses that you can start today.



This is a list that I compile which I got from books, blogs and own experience.



These are pretty low budget so anyone can start most of these businesses.



Whatever business you choose, make sure that you’re somehow interested in the product/service since it’ll be more fun to work in a business that you love and believe in.








1.1 - 60 Local Business to Start

Freelance Writing



Gardening Business



Gift Basket-Making Business



Graphic Design



Home Health-Care Agency







House Cleaning







Medical Billing Business



Mobile Spa Business



Medical Spa



Teach Music for Kids



Paper Shredding and Recycling Business



Personal Chef






Pet Sitting and Dog Walking Business



Sewing Business



Soap Making



Website Consultant



Wedding Planner or Bridal Consultant




Flea Market Vending



Day Care



Lawn Mowing
 .



Errand Service



Wholesale Bakery



Dog Walking Service



Estate Sale Service



Personal Chef Service



Food Kiosk



Pool Cleaning



Clothing Alterations



Car Wash



Packing Service



Custom Embroidery Service



Interior Decorating Service



Personal Training



Tutoring



Personal Shopping



Pet Sitting



Handyman Service



Home Care



Tour Guide Service



Yoga Instruction



Translation Service



Antique Sales



Aquarium Maintenance



Window Washing



Event Planning



Childproofing Service



Car Detailing



Florist



Hair Stylist



Makeup Artist



House Painting



Greenhouse



Moving Service



Woodworking Service
 .



Canning Business



Photo Restoration



Laundry Service



Resume Writing



Soap Making



Nutritionist



Proofreading Service











Chapter 2 - Building a Brand



A strong brand separates you from your competition.



Build a strong brand and you’ll never go hungry again.



Your customers will automatically come to you and your business will always be their first choice.



What would you like to be known for?



Your business must stand for something.



I call this THE MAGIC BULLET.



What are your super powers? What is it that makes your business so special?



Ex.



One of my restaurants super powers or magic bullet is



“I can serve the best organic salad and do it within 7 minutes of taking the order.”



Answer the following questions to know your MAGIC BULLET



Make a list of what separates your business to your competition? List a minimum of ten.



On these 10, choose 3 that you think can be the most profitable and the top 3 the will make the customers happy.



Once you have your “magic bullet”, you can now focus on providing these magic bullets to your customers.



You can now also focus your advertisements/instagram post on your magic bullets.



You don’t have to talk about it all the time, the fact that you have these magic bullets listed will already change your mindset about marketing.



Instead of trying to promote a bunch of things, you focus on the top 3 things that will make you money in the long term and build you a brand that will be there for as long as you want to operate your business.







Chapter 3 - The Power of Your Story



The story behind your brand can be one of the most compelling reasons why someone would choose you rather than your competition.



People love stories! If you can convey these and translate it through pictures via Instagram then you’ll have a very strong brand that people love.



What will happen is that your customers will associate you with your story.



Hometown Boy Makes Good



One of the most powerful story origin is Hometown Boy Makes Good.



HBMG is basically a story of somebody who was just a normal kid with a dream. He gets through tough times and was able to succeed even when nobody believes in him. Now, the boy is successful and everybody loves him.



How to apply this in your business?



	

 You can tell your story through pictures





Pictures have the ability to convey emotion and stories.



Post a picture of your business when you were just starting out and tell them how grateful you are to your customers, tell them that you were able to do all of these because of them.
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 A history wall





I remember when I was eating at my local KFC. I saw these “history wall” and I was able to feel that sense of connection. I don’t know if it’s just me or not. But the point is, it may help your build a brand for your business.






[image: http://www.capitalnewyork.com/files/KFC-interior.jpg]







	

 Share customers testimonials





Part of your story is how you make your customers happy. Take a picture of them while they are on your business establishment and put a quote of their testimonial on the picture.



They are not telling a story but a picture of them on your establishment does convey a story of “ Hey, my customers love my business and they go here every time they need my service”
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Videos



You can also shoot 15 second testimonials and share them on instagram.









Exercise/Action Steps:



	

 Take a picture of your current customers while they are at your business


	

 Always ask for feedback and testimonials


	

 Write your own story. Answer these questions to formulate your own Home town boy makes good story.









	
Why did I start the business aside from monetary reasons?


	
Why do I love my business?


	

 What are the things I have to go through before making this business a success? What can I consider the small failures and small wins for my business?


	

 Write your biggest breakthrough. A certain experience or happening when it all changes for your business.



















Chapter 4 - Creating a Powerful Post



There are only 3 factors that will make or break your Instagram posts.



	

 The Picture


	

 The Description


	

 The Hashtag









	

 The Picture





The picture will have the biggest impact on your customers. You have to post a picture that will convey a story or emotion. You can do these by having HD and properly edited photos.



Thanks to the power of photo editor, you don’t have to have an expensive camera to do your insta posts. An iphone camera will do.



You can either edit your photos on instagram itself.



If you want to get creative, you can use other apps such as Snapseed, VSCO cam, Camera+ and Squareready.



One App that really stands out for me right now is called TYPORAMA.



It’s free and it is very easy to use.
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Here are some examples of Instagram pictures that makes people LIKE the photo.



E.g.



Ice Cream Company


[image: Instagram Marketing Example Ben and Jerry]



Laptop Covers Company
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 The Description





You have to be clear about what you’re talking about.



If you have a picture of someone eating your product (say an ice cream) then put on the description how much he is enjoying your product.



Call To Action



Most businesses are too afraid to ask for the sale!



One way to counter this is to make the call to action as subtle as possible.



Example:


[image: Instagram Marketing Example Ben and Jerry]



These guys are loving the new 7 flavors of our ice cream!



Check our website if you want to try these for yourself.



That’s it.



Make it as simple as possible.



You’re not asking them directly to BUY your product.



You’re just telling them how other people like your product and then tell them to check out the website if they want to try it for themselves.



	

 The Hashtags





Instagram users loves hashtags!



It lets people know what you are talking about. It also help them discover your business. Say someone is looking for pictures about body massage. If you have #bodymassage on your hashtag then they are more likely to discover your business.



Some rules to follow



I try to limit my hashtags to 5 hashtags.



Too much hashtags may look irritating to the eyes.



On one hand, look at the example below.


[image: http://kaboom-magazine.com/wp-content/uploads/2013/12/toomanyhashtags.png]







Would you be happy seeing this?



I don’t think so.



On the other hand, look at this one.
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What’s happening right now?



Try to make your posts as relevant as possible.



If it’s Christmas season then obviously you should post something related to Christmas.



If it’s summer time, then post something about beaches and vacation.



Say that you own a car shop and it is summer.



Post something like this.
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“ Andy always make sure that she dropped by our car shop before going on a long drive to the beach” #drivesafely #doublecheckyourtires #beachplease























Exercise:



	

 Write a list of all the holidays and special events in your country or local state.


	

 Download 3 of your favorite photo editing apps


	

 Try to edit 1 picture per app and choose one you are comfortable using.










Chapter 5 -
 7 Ways to increase follower count





	

 Post really awesome pictures





I can’t stress this enough. A powerful picture can be a game changer for your business. This is the purpose of Instagram anyway, to share photos.







	

 Use Instagram celebrities





You don’t have to hire Holywood actors and actresses.



Find people who has lots of followers and ask them if they would like to try your service or product. Most instagram celebrities doesn’t cost much. They are worth the advertising money especially if their followers are already the people you are targeting to get.



Use common sense on this one. If your business is about selling cupcakes, then target a food blogger.







	

 Connect your instagram to your facebook and twitter account.





You can connect your instagram to your other social media accounts. Every time you post something on instagram, it’ll be automatically posted on your other accounts. By doing this, you’ll be able to expand reach and get more potential followers.







	

 Interact with your audience





If your profile is public, people can see all of your post and the comments. Even non-followers.



If they see you actually talking to your followers and answering their questions, they’ll be encourage to follow you also.







	

 Use the power of popular hashtags





You can take advantage of the current most popular hashtags right now by going to
 
http://websta.me/hot




Find the ones that are relevant to your product or service and use them as needed.











	

 Instagram Videos





Videos are really popular right now and I don’t think it’ll dying soon.



Use them!



Edit them by adding filters and make sure that you use a pretty good thumbnail.







	

 Promote discounts and coupons





18% of consumers have redeemed a mobile coupon in the past 90 days alone.



Take advantage of the increase in consumers that are using mobile to find products and services.



You can also run time-limited offers exclusively for your instagram followers only.









Exercise:



	

 Find an instagram celebrity in your market. Make a list of at least 10 names.


	

 Think of 1 promotion that you can do every month for the next 6 months.



















Chapter 6 - The Mysterious Stranger



A few years ago when I was just starting out, I watched a video from a veteran marketer named Frank Kern where he told a story about A Mysterious Stranger.



If you’ve been around the marketing space then you probably know him. In fact, you probably knew the story.



Anyway, I’m sharing the story with the best of my knowledge.



It’s been like 5 years since I watched that video but the main lesson still lingers in my head every now and then.



Here’s the story in a few sentence.



(this is my own version because I forgot the whole story)



So a guy was driving home from his job (that he hates) and then a mysterious stranger called and said, “dude, you know what – I know that you really hate your job right now so what I’m gonna do is to give you a profitable business and a lot of money in your bank account. Before he was able to say anything, the guy is gone and he was so curious he go to the bank and check his bank balance. “Holy crap he said to himself. – He got thousands of dollars in his account and he can now quit his job”



Then a few days past and he kind of forgot the mysterious stranger already and then while he was driving around he saw a beautiful house. “Oh, my family would really be happy if we got that house” and then someone called again, there’s this familiar voice, it’s the mysterious stranger. The MS said “ Hey men, you know what – you’re a really good guy and I know that you love your family so much so what I did is I bought the house for you. Just go to the door and get the key below the door mat. Just before he was able to say thanks, the MS stranger just hanged up again.



Now, the point of the story is this.



That Mysterious Stranger we’re talking about? It’s not a myth.



That Mysterious Stranger is your customer email list. If you come to think of it, you’re just one email – one offer away from getting your dream life. Dream house. Dream car. Everything.



If you have a list of customers, you can easily reach them through email.























The 3 Step Process on how to build a list



I will not teach you everything there is to know about building a list. That is another book for itself, but the main process can be summarized into 3 steps.







	

 Create something of value to them


	

 Create an opt in page


	

 Drive traffic to your opt in page









	
Create something of value to them





Ask yourself, If I am my customer, what is something that would really help me?



If you are a tire shop owner, you can write a 3 page step by step blueprint (pdf) on how to choose the proper tire for your car.



You can give this report away for free. It’ll only be in pdf so you’ll have no expense by giving this away.



	
Create an opt in page





An opt in page is a page that they will see where they can input their name and email to receive the free gift.



To create an optin page, you can need two tools:



An email management software and an opt in form







EMAIL MARKETING SOFTWARE SERVICES



For Beginners:







MAILCHIMP



This one’s free to start with.
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AWEBER



This one is free for 30 days and then $19/month for your first 500 subscribers.
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For advance users



Infusionsoft



Use this when you already have thousands of people on your list.
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OPT IN FORMS



OPTIMIZEPRESS



Optimizepress.com



What I like about OptimizePress is it’s cheap. You only pay once and you can use it forever.
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LeadPages



http://www.leadpages.net/products/



This one has monthly payments.



The best thing about it is it’s super easy to use and they are always updating their template themes.
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NOTE: Leadpages and optimize press are not MUST BUY tools, you can definitely use your chosen email marketing software service to create your own opt in page.







	

 Drive Traffic to your opt in page





You can use a lot of different traffic sources like facebook, PPC ads from google and yahoo, twitter etc.



OR



We can leverage what we already have!



We will use our current instagram followers and let them sign up for the free gift.



Post something on instagram and make them go to your opt in page.



That’s the whole process in a nutshell.



Building an email list will double your business!



Not all users are always on Instagram but once you got their email, you can send them messages over and over again.



I hope that you are seeing the value on building a customer base.







Exercise:



	

 Choose one email marketing service


	

 Choose 1 opt in form service











Bonus Training - FB ADS TRAINING



Testing Phase – Ad Basics



Now that you’ve got your opt in page, it’s time to test it will convert.



It’s impossible for me to teach all the traffic sources in this book that’s why I’m going to teach you ONE that works for me. Also, it is the traffic source where I get to start any ad campaigns that I have.



The traffic source is…guess what?



FACEBOOK



Your son and daughter’s favorite websiteJ



There are 3 kinds of ads that you can use when advertising on FB.



1. Newsfeed



2. Sidebar



3. Mobile



When you are just at the testing phase, don’t bother using sidebar and mobile.



Just use newsfeed first and focus on that one ad type.



You can expand when your opt in is already converting.











Steps to Creating an FB Ad



Step 0



To create an ad, log in to your facebook account and click create an ad.
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Click - send people to your website
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You can then customize your audience on the next page.



Step 1 – Find out who is your base audience



Your base audience can be:



A. Business like yours and/or your competitors



B. Celebrities and gurus in your niche



C. Same product as yours



D. Niche magazines and publications



Say your business is about selling a juicer brand.



Then your base audience will be



FITLIFE.tv and Juicingforhealth – these are FB pages that sells info products and physical products related to juicing.







Step 2 – Start with U.S. first (of course this still depends on your target market), but I usually start with U.S. first as my target country.










Best Ad Practices







IMAGES AND TEXT



Stop trying to be creative, just create a simple image ad.



Also, do not input too much text in your image ad.



Here’s an example of a good simple ad.
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It’s ugly but it works.







NEVER GO BROAD



Stick to your base audience and don’t use broad







BIDDING



Always bid 1 cent higher to the suggested bid so you can get better results. The goal of testing ads is to get DATA. Once you got this data, you’ll know how much you are willing to pay fpr an ad click.







Start with $10/day



Some of you will not want to spend any money on advertising because you’ll say that it’s expensive and it’s risky. What I suggest you do is to start with $10 a day. If it’s converting into subscribers then go on and increase your bid. If it’s not converting, try to change your bait and test again.



Cut Your Losses



Immediately stop ads that are not getting conversions











LONG TERMS ADVERTISING GOALS



Here are the questions that you need to answer when you’re running a campaign



1. How much am I willing to pay per lead?



2. How much does 1 customer generate in the first 14 days?



3. How much does a lead generate over 3 months?



4. What opt in conversion percentage do I need to break even?



5. What should I do to increase profits?








Conclusion





Thanks for reading this book; I hope that you got a basic idea of how Instagram works for local businesses.



I can’t guarantee that you will make a million dollars in your business but what I can guarantee you is that you’ll have a more profitable business 6 months from now as long as you apply what you learned here.



Always remember that the difference between the losers and winners is the decision to take action.



Losers blame others while winners take action and accept the result whatever it may be.



Be a winner. Be a true entrepreneur, willing to get hit but will surely stand back up.



Good luck on your business!



Hunter Smith



w/ Red Mikhail
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